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[IpoTsroM OCTaHHBOIO AECATUPIUYS BCE OUIBLIE YBark MPHUIUISETHCS
MeTojaM BelieHHA Oi3Hecy B IHTepHeTi. 3aBAsKd PO3BUTKY 1HQOpMAIIHUX
TEXHOJIOT1H 1€ HampsIMOK CTaB OCHOBHHUM KaTaJli3aTOPOM POCTY E€JIEKTPOHHOT
komepiii. Ha BITYM3HSIHOMY PUHKY iCHY€ O€37114 BEJIMKHX 1HTEPHET-Mara3uHis, a
TAaKOX CIIOCTEPIraeTbcs CTIMKUM 1HTEpeC 10 EJIEeKTPOHHOI TOPTiBJIl cepen
PO3ApiOHUX MPOIABIIIB Yepe3 iXHi BIACHI IHTEPHET-Mara3uHH.

BukopucTtanHs KOMIT'IOTEPIB Y CBITOBI €KOHOMIIII OOMEKYBAIOCS BChOTO
ciMoma Tucsiyamu oauHullb 10 1960 poxy. KapaunaneHuii nepenomM BiaOyBcs y
1993 poiii, Koau pi3KO 3pOCIO BUPOOHUIITBO TMEPCOHATBLHUX KOMIT IOTEpIB. Y
IbOMY pOLl O0CSAT BUPOOHHUIITBA TMEPCOHAIBHUX KOMIT'IOTEPIB  JOCAT
35,4 minpiiona oauHUIE. JIOKambHI Mepeki, TEKCTOBI MPOILIECOPH, CHUCTEMH
yIOpaBiHHA 0a3zaMu JaHWX, MYJbTUMEIMHI TEXHOJOrI] Ta CUCTEMH YIPABIIHHS
TPaH3aKIISIMU BUKOPUCTOBYBaJIUCA 10 1994 poky mepeBa)KHO ISl BHYTPIIIHbOI
aBTOMATH3allli AMPUEMCTB Ta OpraHizalii.

[Tounnaroum 3 1995 poky, curyarlisi CTpIMKO 3MIHIOBAJIACsl Yepe3 IIUPOKe
BU3HAHHS TJI00aNMbHOI 1H(OpMaIliifHOT Mepexi [HTepHeT y CBITOBIM €KOHOMIII.
OckibKM TIPOHUKHEHHSI [HTEpHETY B €KOHOMIKY KpaiH BiIOyBaJIOCS 3 PI3HOIO
IIBUJIKICTIO, BU3HAHHS HOTO 3HAYEHHS B €KOHOMIKax PI3HMX KpaiH HACTYIAIo
omHOYacHO. Buroau Bij BuKOpHCTaHHS [HTEpHETY, 1m0 OyiH mepeBipeHi y BCIX
KpaiHax, MpU3BEIM JIO TOro, IO OaraTo MiAMPUEMCTB 1 OpraHizamii Bimmaad
nepeBary rio0anbHii Mepexi ado IHTErpyBalid CBOi JIOKaJIbHI Mepexki B [HTepHeT,
BIIMOBHBILIMCH BiJl CTBOPEHHS BJIACHUX KOPIOPATUBHUX 1 JOKAJIbHUX Mepex [1].

OCHOBOIO 1HTEPHET-TOPTIBIl € 3aCTOCYBAaHHS HOBITHIX 1H(OpPMAIIHUX
TEXHOJIOTIA I YKJIQJCHHS KOMCleI/IHI/IX yroa 1 yHOpaBIliHHSA MpoIecaMu
BUPOOHUNTBA. EjekTpoHHI 3ac00M 3B’SA3Ky BHUCTYIMAIOTh SK ITOCEPEAHWKHU IS
oOMiHy naHuUMHU. EJeKTpoHHAa KOMEpIlisi BU3HAYAETHCA SK IMiANPUEMHHUIIbKA
TUSTBHICTD, IO 3IIMCHIOETHCSA 3a JOMOMOIOI0 EJIEKTPOHHHMX 3aco0iB Iepemadi
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JAHUX 3 METOI0 YKJIAJICHHSI KOMEPIIHHUX YroJl. TepMiH «eJIEeKTPOHHA KOMEPIIis»
TaKOXX BKJIIOYAE MOHATTS «yIPaBIIHHS MpolecaMu BUpoOHUIITBay. Lle moB’sa3aH0
3 TUM, IO 3IIMCHEHHS €JIEKTPOHHOI KOMEpIi J03BOJsiE €PEKTUBHO MOEIHATH
yIOpaBIIIHHS cucTeMaMu (DIHAHCIB, TOPTiBJI, MPOEKTYBAHHS Ta JOCTABKU B €IUHY
MEpexKy, 1o 3abe3nedye CHUCTEeMHHMM IMJIXiJg y TMpoIecl YIpaBIiHHS BCIM
BUPOOHHUIITBOM Ta ITAMPUEMCTBOM B IIOMY [2].

Tpan3zaxuii B e1eKTpOHHII KOMEpIii MOXKYTh 31MCHIOBATUCS MK PI3HUMH
y4acHHKaMH PUHKY. B Teopii enekTpoHHOI KoMeplili BUAUIAIOTH KijibKa 11 popm
BIJIMOBITHO 1O THIY B3aeEMOJIi MK CyO’ekTamm (ZepikaBoro, Oi3HECOM 1
cnoxkuBayamu). Lli ¢opmu HazmBaroThes Oi3Hec-mopensiMu. TepmiH «Oi3Hec-
MOJIETIb», B IMUPOKOMY PO3YMiHHI, TPAKTYETHCS SIK CIOCIO, 32 JOMOMOTOIO SKOTO
oprasizailisi CTBOPIOE 1 Hajae TOBapu ab0O TOCIYTH, Ta OIMUCYE, SIKUM YHHOM
KOMITaHist reHepye npuoyTok [3].

Cnig  3a3HauuTH, 10 Y BHUCOKOPO3BMHEHUX JIep)KaBax HaWOUIbII
MOILIUPEHUM BHUJIOM eNleKTpoHHOi Komepiii € B2B (Business to Business). Jlana
013HEC-MO/IeTh TIepeidadae pi3HOMAaHITHI (OpMH B3aeMOJIIi MK OpraHi3allisiMy,
10 BKJIOYAE€ CUCTEMH 3B’SI3KY CIIOKMBA4dlB 3 BUPOOHUKAMH Ta TMOKYIINB 3
NPOAABISIMH. Y TaKMX CHUCTEMaxX MOKYNIIMH 1 MPOJABISIMHU, SIK MPABUIIO, €
IOPUIMYHI OCOOM, 10 BHUKOPUCTOBYIOTH pO3BHMHEH1 Oek-odicHi cuctemu. B
KpaiHax, [0 pO3BUBAIOTHCS, 30KpeMa B YKpaiHl, nepeBaxkae mozeinbp B2C
(Business to Consumer), sika XapaKTEpU3yeTbCsS TUM, IO KII€HT BHCTYIAE SIK
npuBaTHa 0co00a, siKa 3AIMCHIOE TMOKYIKY 1 OIUIaTy TOBapiB Ta IMOCIYr 4epes
[nrepuer. Hampukian, 3BuuaiiHa monuHa Kymye Oyap-sIKMM ToBap uepes
IHTepHeT-Mara3uH 1 oruiadye Horo OoHJIalH 3a JOMOMOrOr OaHKIBCHKOI KapTu [4,
5].

OxpiM 1IBOTO, CTPIMKOTO CBITOBOTO PO3BUTKY Ha CHOTOJIHINIHINA JI€HB,
HaOyBae 1e oauH i3 BuiB Oi3Hec-moxeneit — D2C (Direct to Consumer). Jlana
MOJIe]Ib € OCHOBHHUM KaHAJIOM B3a€MOJIli MK CHOKHBaueM Ta OpeHAOM, IO
JI03BOJISIE TIOKPAIIyBaTH KIEHTCHKUN JOCBIJI Ta 3aJlydaTd HOBUX KIIIEHTIB. Y 1A
MOJIeJl OPEH]T CIUJIKYETHCS 3 TIOKYMIISIMU O€3ITOCePeIHRO Ha JOIIKAX OTOJIOIICHb,
y COLIIaJIbHUX MEPEKax, Ha €JIEKTPOHHUX ayKilioHax Tomlo. Lle nmpsima B3aemomis,
B paMKax sikoi (pi3uvHa 4M I0pUIMYHA 0co0a MPOCYBA€ Ta MPOAAE MPOIYKII0 a60
MOCTYTH OE3MOCEPETHBO CIOKMBAYEBI, YHUKAIOUH MTOCEPETHHUKIB 32 JIOTIOMOT OO
iHTepHeT-TexHonorih. Tak, y Mozaeni B2C 3a3Buuail mpuCyTHIM MOCEpEeTHUK,
AKUI TPOJAa€E HE JMILIE NPOAYKIIIO MEBHOrO BUPOOHMKA, aje W ToBapu MHOro
KOHKYpEHTIB. BUpOOHHMK Hece BUTpaTH Ha BUPOOHUITBO Ta PO3BUTOK OpEHIY,
TOJIl SIK BUTPATH, MOB’sI3aH1 3 peaii3alli€lo TOBapiB KIHIIEBOMY CIIO’KWBAYEBl, TaKl
SK JIOCTaBKa Ta OOCIYTOBYBaHHS, MOKJIAJAIOThCS HA TIOCEPEAHUKA. Y BHIAAKY
mozeni D2C BupoOHHK Oe3nocepeiHhO MPOIAaE CBOIO MPOAYKINIO CIIOKUBAYEBI
yepe3 IHTepHEeT-MarasuH, a TaKOXK HaJa€e MOCIYTH CEpBICHOrO OOCIyroBYBaHHS,
MATPUMYIOUH TIOJIAIBIITNHN 3B’ SI30K 13 CLIOKUBaveM [4].

[Ile omHMM TOIMMPEHUM pPI3HOBHJIOM Oi3Hec-mojene € cucrema G2B
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(Government to Business), sika nependadae B3a€MOJIII0 MK JIEpKaBOrO Ta Oi13HeC-
cekTopoM. L1 Mojenb OXOIUTIoE PIZHOMAHITHI TPOILIECH, Taki SIK HagaHHS
JI03BOJTIB, PEECTPALlisl KOMIIAH1H, 3aKyITIBIIA TOBAPIiB Ta MOCIYT JIJI1 BUKOPUCTAHHS
B YpPSIOBHX TPOEKTaX, a TAKOXK HAJaHHS KOHCYJbTAlid Ta MIATPUMKH ISt
Oi3Hecy. Bzaemonis y pamkax cucremu G2B cropusie edekTuBHIIOMY
GyHKIIOHYBaHHIO O13HEC-CEPEIOBUINA Ta CIIPHUSE CTUMYITFOBAHHIO €KOHOMIYHOTO
3pocTaHHs [S].

Po3pobnenHss 1 BAOCKOHAJICHHSI 1HHOBAILIMHUX CEPBICIB BIIIKPHUBA€E HOBI
MO>KJIMBOCTI Ta crpusie (GOpMYyBaHHIO HOBHX CEIMEHTIB PHHKY Uil IHTepHer-
TopriBm. OnmHIEO 3 HAWBAKIMBIMIUX CKIAJ0BUX IIHOTO TMPOIECY € PO3BUTOK Ta
BIIPOBA/KCHHS O13HEC-MOJIETICH eNeKTpOHHOI Komeprlii. Hampukiam, mnpomax
ToBapiB 1 nocayr nokynisaMm (B2C) € nuiie oHi€0 3 TaKuX MOJENEH, CBITOBUN
oOcsr peaizarii Toprieii sikoi y 2021 porri cknaB 821 mupa noi., a B 2022 porri
OLIIHIOBaHMUM 00csAT 3pic A0 963 MIp/ 0., IO CBITYUTH PO 3HAYHE 3POCTAHHS
IIOT'O CerMEHTY [3].

Omxe, O13HEC-MOJIEN B KOHTEKCTI €BOJIOLIIT THTEPHET-TOPTIBIl BIITPalOTh
BaXJIMBY pOJIb, CTBOPIOIOYM HOBI MOKIJIMBOCTI Ui Oi3HECY Ta 3a0e3nedyrouu
NpsIMUA KOHTAaKT 3 KII€HTaMH. BOHU CHPHUSIOTH THYYKOCTI Ta 1HHOBALISM,
JI03BOJISIFOUM O13HECY IIBUJKO aJanTyBaTUCS JI0 CEPENIOBHUINA Ta PO3IIMPIOBATU
reorpadiuHe OXOIJICHHS CBOEI JiSTTbHOCTI.
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